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Handbook of Group Decision and Negotiation 2010-08-02

publication of the handbook of group decision and negotiation marks a milestone in
the evolution of the group decision and negotiation gdn eld on this occasion editors
colin eden and marc kilgour asked me to write a brief history of the eld to provide
background and context for the volume they said that i am in a good position to do so
actively involved in creating the gdn section and serving as its chair founding and
leading the gdn journal group decision and negotiation as editor in chief and the
book series advances in group decision and negotiation as editor and serving as
general chair of the gdn annual meetings i accepted their invitation to write a brief
history in 1989 what is now the institute for operations research and the management
sciences informs established its section on group decision and negotiation the
journal group decision and negotiation was founded in 1992 published by springer in
cooperation with informs and the gdn section in 2003 as an ext sion of the journal
the springer book series advances in group decision and negotiation was inaugurated

Group Decision and Negotiation: A Multidisciplinary
Perspective 2020-05-12

this book constitutes the refereed proceedings of the 20th international conference
on group decision and negotiation gdn 2020 which was planned to be held in toronto on
canada during june 7 11 2020 the conference was cancelled due to the coronavirus
pandemic nevertheless it was decided to publish the proceedings because the review
process had already been completed at the time the cancellation was decided the field
of group decision and negotiation focuses on decision processes with at least two
participants and a common goal but conflicting individual goals research areas of
group decision and negotiation include electronic negotiations experiments the role
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of emotions in group decision and negotiations preference elicitation and decision
support for group decisions and negotiations and conflict resolution principles the
14 full papers presented in this volume were carefully reviewed and selected from 75
submissions they were organized in topical sections named conflict resolution
preference modeling for group decision and negotiation intelligent group decision
making and consensus process collaborative decision making processes

Group Decision and Negotiation: Theory, Empirical
Evidence, and Application 2017-01-24

this book constitutes revised selected papers from the 16th international conference
on group decision and negotiation gdn 2016 held in bellingham wa usa in june 2016 the
gdn meetings aim to bring together researchers and practitioners from a wide spectrum
of fields including economics management computer science engineering and decision
science the 12 papers presented in this volume were carefully reviewed and selected
from 70 submissions they deal with the fundamental part of all decision processes and
individual preferences the situations of group decision making the collective
decision making in situations characterized by a higher level of conflict and the
group processes and negotiations in different subject areas

Group Decision and Negotiation. A Socio-Technical
Perspective 2017-07-24

this book constitutes the refereed proceedings of the 17th international conference
on group decision and negotiation gdn 2017 held in stuttgart germany in august 2017
the field of group decision and negotiation focuses on decision processes with at
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least two participants and a common goal but conflicting individual goals research
areas of group decision and negotiation include electronic negotiations experiments
the role of emotions in group decision and negotiations preference elicitation and
decision support for group decisions and negotiations and conflict resolution
principles the 14 full papers presented in this volume were carefully reviewed and
selected from 87 submissions they were organized in topical sections named general
topics in group decision and negotiation conflict resolution emotions in group
decision and negotiation negotiation support systems and studies and preference
modeling for group decision and negotiation the book also contains two invited talks
in full paper length

Handbook of Group Decision and Negotiation 2021-12

organizational groups are continually settling on choices that impact on the adequacy
of their performance and the organization at large this volume makes reference to the
nature of cooperative decision making which despite being more beneficial than
individual decision making is still prone to risks including different personalities
and incongruity of ideas some of the chapters in this book include chapter 1 group
decision making and chapter 2 the essentials of negotiation among others strategies
for improving collective decision making have been developed to such an extent that
they can be utilized to guarantee top notch decisions in company settings cooperative
decision making measures are usually embraced to strengthen social bonds within the
company in this volume the author examines the impacts of collective decision making
on organizational goals recognizing the strengths and result impacts of the strategy
in particular it builds on the likelihood of attaining better results in comparison
to individual decision making strategy different ideas are presented and the most
ideal ones are chosen
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Group Decision and Negotiation: Behavior, Models, and
Support 2019-05-31

this book constitutes the refereed proceedings of the 19th international conference
on group decision and negotiation gdn 2019 held in loughborough uk in june 2019 the
field of group decision and negotiation focuses on decision processes with at least
two participants and a common goal but conflicting individual goals research areas of
group decision and negotiation include electronic negotiations experiments the role
of emotions in group decision and negotiations preference elicitation and decision
support for group decisions and negotiations and conflict resolution principles the
17 full papers presented in this volume were carefully reviewed and selected from 98
submissions they were organized in topical sections named preference modeling for
group decision and negotiations collaborative decision making processes conflict
resolution behavioral or and negotiation support systems and studies

Group Decision and Negotiation in an Uncertain World
2018-06-07

this book constitutes the refereed proceedings of the 18th international conference
on group decision and negotiation gdn 2018 held in nanjing china in june 2018 the
field of group decision and negotiation focuses on decision processes with at least
two participants and a common goal but conflicting individual goals research areas of
group decision and negotiation include electronic negotiations experiments the role
of emotions in group decision and negotiations preference elicitation and decision
support for group decisions and negotiations and conflict resolution principles the
15 full papers presented in this volume were carefully reviewed and selected from 143
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submissions they were organized in topical sections named theoretical concepts of
group decision and negotiation decision support and behavior in group decision and
negotiation and applications of group decision and negotiations

Group Decision and Negotiation: A Multidisciplinary
Perspective 2020-05-13

this book constitutes the refereed proceedings of the 20th international conference
on group decision and negotiation gdn 2020 which was planned to be held in toronto on
canada during june 7 11 2020 the conference was cancelled due to the coronavirus
pandemic nevertheless it was decided to publish the proceedings because the review
process had already been completed at the time the cancellation was decided the field
of group decision and negotiation focuses on decision processes with at least two
participants and a common goal but conflicting individual goals research areas of
group decision and negotiation include electronic negotiations experiments the role
of emotions in group decision and negotiations preference elicitation and decision
support for group decisions and negotiations and conflict resolution principles the
14 full papers presented in this volume were carefully reviewed and selected from 75
submissions they were organized in topical sections named conflict resolution
preference modeling for group decision and negotiation intelligent group decision
making and consensus process collaborative decision making processes

Contemporary Issues in Group Decision and Negotiation
2021-06-02

this book constitutes the refereed proceedings of the 21st international conference

samsungevents2020.mombaby.com.tw



http://samsungevents2020.mombaby.com.tw/

biology module 2 study answers Full PDF

on group decision and negotiation gdn 2021 which was planned to be held in toronto on
canada during june 6 10 2021 the conference was held virtually due to the covid 19
pandemic the field of group decision and negotiation focuses on decision processes
with at least two participants and a common goal but conflicting individual goals
research areas of group decision and negotiation include electronic negotiations
experiments the role of emotions in group decision and negotiations preference
elicitation and decision support for group decisions and negotiations and conflict
resolution principles the 12 full papers presented in this volume were carefully
reviewed and selected from 74 submissions they were organized in topical sections as
follows pandemic responses preference modeling for group decision and negotiation
conflict resolution and collaborative decision making processes

Group Decision and Negotiation. A Process-Oriented View
2014-06-05

this book constitutes the proceedings of the joint informs gdn and ewg dss
international conference on group decision and negotiation gdn held in toulouse
france during june 10 13 2014 the gdn meetings aim to bring together researchers and
practitioners from a wide spectrum of fields including economics management computer
science engineering and decision science the contributions report on research on
individual and group decision support negotiation and auction support and the design
of systems and agents supporting such processes from a total of 88 submissions 31
papers were accepted for publication in this volume the papers are organized into
topical sections on collaborative decision making auctions knowledge decision support
systems multi criteria decision making multi agent systems negotiation analysis
preference analysis data analysis dss gdss use network analysis and semantic tools
for group decision making
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Negotiation Analysis 2007-03-31

this masterly book substantially extends howard raiffa s earlier classic the art and
science of negotiation it does so by incorporating three additional supporting
strands of inquiry individual decision analysis judgmental decision making and game
theory each strand is introduced and used in analyzing negotiations the book starts
by considering how analytically minded parties can generate joint gains and
distribute them equitably by negotiating with full open truthful exchanges the book
then examines models that disengage step by step from that ideal it also shows how a
neutral outsider intervenor can help all negotiators by providing joint neutral
analysis of their problem although analytical in its approach building from simple
hypothetical examples the book can be understood by those with only a high school
background in mathematics it therefore will have a broad relevance for both the
theory and practice of negotiation analysis as it is applied to disputes that range
from those between family members business partners and business competitors to those
involving labor and management environmentalists and developers and nations

Handbook of Group Decision and Negotiation 2010-08-18

publication of the handbook of group decision and negotiation marks a milestone in
the evolution of the group decision and negotiation gdn eld on this occasion editors
colin eden and marc kilgour asked me to write a brief history of the eld to provide
background and context for the volume they said that i am in a good position to do so
actively involved in creating the gdn section and serving as its chair founding and
leading the gdn journal group decision and negotiation as editor in chief and the
book series advances in group decision and negotiation as editor and serving as
general chair of the gdn annual meetings i accepted their invitation to write a brief
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history in 1989 what is now the institute for operations research and the management
sciences informs established its section on group decision and negotiation the
journal group decision and negotiation was founded in 1992 published by springer in
cooperation with informs and the gdn section in 2003 as an ext sion of the journal
the springer book series advances in group decision and negotiation was inaugurated

Handbook of Group Decision and Negotiation 2011-03-23

publication of the handbook of group decision and negotiation marks a milestone in
the evolution of the group decision and negotiation gdn eld on this occasion editors
colin eden and marc kilgour asked me to write a brief history of the eld to provide
background and context for the volume they said that i am in a good position to do so
actively involved in creating the gdn section and serving as its chair founding and
leading the gdn journal group decision and negotiation as editor in chief and the
book series advances in group decision and negotiation as editor and serving as
general chair of the gdn annual meetings i accepted their invitation to write a brief
history in 1989 what is now the institute for operations research and the management
sciences informs established its section on group decision and negotiation the
journal group decision and negotiation was founded in 1992 published by springer in
cooperation with informs and the gdn section in 2003 as an ext sion of the journal
the springer book series advances in group decision and negotiation was inaugurated

Outlooks and Insights on Group Decision and Negotiation
2015-06-11

this book constitutes the proceedings of the 15th international conference on group
decision and negotiation gdn 2015 held in warsaw poland in june 2015 the gdn meetings
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aim to bring together researchers and practitioners from a wide spectrum of fields
including economics management computer science engineering and decision science from
a total of 119 submissions 32 papers were accepted for publication in this volume the
papers are organized into topical sections on group problem structuring and
negotiation negotiation and group processes preference analysis and decision support
formal models voting and collective decision making conflict resolution in energy and
environmental management negotiation support systems and studies online collaboration
and competition and market mechanisms and their users

Emotion in Group Decision and Negotiation 2015-07-01

the volume offers an exploration of methods for analysis of emotion in negotiation
such as cognitive modeling discourse analysis all testing subsequent multidimensional
scaling impression rating and graph modeling for conflict resolution reasonable and
unreasonable disagreement it covers activities such as business negotiation conflict
solving bargaining task management meetings discussions and elaborates on different
kinds of emotions some emotions stimulate negotiation e g empathy others hinder it e
g disgust however all emotions open a door to uncertainty in relations and
negotiation which in turn provides an opportunity the volume views language in
negotiation not only as a vehicle for transmission of thought but also as a
manifestation of emotion and the ethical

Group Decision and Negotiation: Behavior, Models, and
Support 2019-05-30

this book constitutes the refereed proceedings of the 19th international conference
on group decision and negotiation gdn 2019 held in loughborough uk in june 2019 the
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field of group decision and negotiation focuses on decision processes with at least
two participants and a common goal but conflicting individual goals research areas of
group decision and negotiation include electronic negotiations experiments the role
of emotions in group decision and negotiations preference elicitation and decision
support for group decisions and negotiations and conflict resolution principles the
17 full papers presented in this volume were carefully reviewed and selected from 98
submissions they were organized in topical sections named preference modeling for
group decision and negotiations collaborative decision making processes conflict
resolution behavioral or and negotiation support systems and studies

Negotiation Processes: Modeling Frameworks and
Information Technology 2012-12-06

this book focuses on negotiation processes and how negotiation modeling frameworks
and information technology can support these a modeling framework for negotiation as
a purposeful complex adaptive process 1is presented and computer implemented in the
first three chapters two game theoretic contributions use non cooperative games in
extensive form and a computer implemented graph model for conflict resolution
respectively two chapters use the negotiators joint utility distribution to provide
problem structure and computer support a chapter on cognitive support uses
restructurable modeling as a framework one chapter matches information technologies
with negotiation tasks another develops computer support based on preference
programming two final chapters develop a stakeholder approach to support system
evaluation and a research framework for them respectively negotiation processes
modeling frameworks and information technology will be of interest to researchers and
students in the areas of negotiation group decision negotiation support systems and
management science as well as to practising negotiators interested in this technology

samsungevents2020.mombaby.com.tw



http://samsungevents2020.mombaby.com.tw/

biology module 2 study answers Full PDF

Classroom Decision-Making 2000-03-23

the book describes the rationale for classroom negotiation and is accessible to
practitioners

Group Decision and Negotiation (GDN) 2006 2006

internet is starting to permeate politics much as it has previously revolutionised
education business or the arts thus there is a growing interest in areas of e
government and more recently e democracy however most attempts in this field have
just envisioned standard political approaches facilitated by technology like e voting
or e debating alternatively we could devise a more transforming strategy based on
deploying web based group decision support tools and promote their use for public
policy decision making this book delineates how this approach could be implemented it
addresses foundations basic methodologies potential implementation and applications
together with a thorough discussion of the many challenging issues this innovative
text will be of interest to students researchers and practitioners in the fields of e
government e democracy and e participation and research in decision analysis
negotiation analysis and group decision support

e-Democracy 2010-09-02

seminar paper from the year 2006 in the subject business economics business
management corporate governance grade 1 0 the george washington university dept of
organizational sciences course decision making 26 entries in the bibliography
language english abstract this paper aims at exploring the underlying decision making
processes that take place in order to successfully develop and run this organization
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even in the most competitive markets such as in entertainment or air travel dearlove
1999 12 however to understand the power and culture this organization is driven by to
achieve this success one has literally to get a grip on its key player richard
branson my analysis of the virgin group is therefore closely tied to richard s way of
doing business and making decisions

Proceedings of the 21st International Conference on
Group Decision and Negotiation 2021

financial support from the following institutions in addition to the personal
contributions of the 200 parti cipants made the conference an enjoyable event
universite d aix narseille iii centre national de la recherche scientifique city of
aix en provence faculte d economie appliquee g r a s c e association fran aise de
science economique air france chambre de commerce et d industrie de marseille chambre
regionale de commerce et d industrie provence alpes cote d azur corse compagnie fran
aise des petroles conseil general des bouches du rhone conseil regional provence
alpes cote d azur electricite de france societe lyonnaise de banque societe nationale
des chemins de fer fran ais union des assurances de paris both before and during the
conference hs daniele durieu martine harciano magali orillard and catherine pivot
managed to avoid an always imminent chaos p batteau c¢ jameux 7 1 le hoigne and j de
montgolfier helped intensively in the organizing committee the preparation of the
manuscript owes much to daniele durieu and isabelle lichelot j a bartoli was most
helpful in com uterizing the preparation of the general index he also benefited in
this last respect of the help of our students i bouchet r bout p de cibeins s delaye
c mallie ¢ martin 7 f morhain j ¢ picton n vock all at the faculte d economie
appliquee in aix en provence
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Negotiation Analysis: The Science And Art Of
Collaborative Decision Making 2002

a brand new collection of state of the art tools for making better business decisions
4 authoritative books bring together hundreds of bite size easy to use techniques for
optimizing every business decision choice interaction and negotiation your decisions
drive your business performance and determine your career success whether you re
collaborating leading negotiating or persuading those decisions must be consistently
sharp and this 4 book collection will help you sharpen every decision you make start
with robert gunther s the truth about making smart decisions 50 powerful bite size
truths about making better real world decisions when it matters most gunther shows
how to systematically prepare to make better decisions get the right information
without getting buried in useless data minimize risks and then act decisively handle
emotions make better group decisions profit from mistakes and much more next william
s kane focuses on the decision to change and to lead change in the truth about
thriving in change kane shares 49 powerful decision making truths about change
leadership which skills you need most and how to develop them how to lead change
without eroding commitment or productivity why you must start fast and run before you
walk when to persuade when to educate and when to use force how to create the right
cultural framework for successful change and more next leigh thompson s the truth
about negotiations helps you optimize every decision associated with successful
negotiations thompson provides realistic game plans that work in any scenario showing
how to create win win deals by leveraging carefully collected information learn how
to prepare quickly and efficiently handle imperfect negotiating situations establish
trust with someone you don t yet trust recognize when to walk away thompson guides
through planning strategy identifying your best alternative to a negotiated agreement
making the right first offer to control the process resolving difficult disputes and
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achieving the goals that matter most finally in the truth about getting the best from
people second edition martha finney turns to day to day management decision making
offering 60 powerful techniques including new ways to persuade manage virtual teams
overcome unconscious decision making biases and identify cultivate high performers
these four books offer definitive evidence based principles for optimizing your
decision making throughout your entire management career from world renowned decision
making experts robert e gunther william s kane leigh thompson and martha i finney

Negotiation, Decision-Making and Leadership to Corporate
Success - Based on the example of Richard Branson and
the Virgin Company 2006-10-14

this book provides students with a comprehensive understanding of the fundamental
components of the negotiation process and the challenges that face negotiators it
contains in a single volume text material on current theory and research readings
from diverse perspectives cases that demonstrate how negotiation has been effectively
or ineffectively applied in practice role playing exercises that enable students to
hone their skills and questionnaires that assess personal qualities that can
influence negotiation processes and outcomes

Compromise, Negotiation and Group Decision 2012-12-06

experts in economics psychology statistics and decision theory explore the question
of how to make wise choices that improve the welfare of individuals and society
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The Truth About Better Decision-Making (Collection)
2013-06-25

foreign policy decisions are influenced by many factors the real world is complex and
many variables have to be considered when making a decision a psychological approach
to decision making facilitates the understanding and explaining of the complexity of
foreign and global policies precisely because of the prolonged transitional stage of
the contemporary international system the course of world politics is shaped by the
decisions of leaders uncertainty involved in decision making in foreign policy can
relate to the motivations beliefs intentions or calculations of the opponents if it
is not possible to understand how decisions are made then maybe it is at least
feasible to understand these decisions and perhaps more importantly predict various
results with regards to international politics this book provides a new perspective
on the study of international relations by analyzing the subjective elements
idiosyncrasies that occur in decision making at the individual level the use of
psychological methods of analysing the foreign policy decision making process
proposes a necessary investigation path into international relations

Negotiation: Closing Deals, Settling Disputes, and
Making Team Decisions 2011-09-21

this book provides theoretical and practical insights for effective decision making
in situations that involve various types of conflict cleavages embedding historical
analysis negotiation analysis political scientific analysis and game theoretical
analysis in an integrated analytical framework allows a comprehensive perspective on
various dilemmas and self enforcing dynamics that inhibit decision making the
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conceptualization of strategic facilitation highlights the wvalue of leadership
chairmanship and the role of threshold states in facilitating decision making as the
global climate change negotiations unfolds

Wise Choices 1996

h peyton young has brought together the foremost experts from a variety of
disciplines that have a bearing on negotiation analysis using techniques and examples
drawn from fields including game theory decision theory economics and experimental
psychology the contributors to negotiation analysis emphasize careful systematic
thinking about the negotiation process and show how recent work in these areas lends
insight into an activity that plays such a central role in modern business diplomacy
politics and the law each chapter in negotiation analysis focuses on a different
aspect of negotiation building a comprehensive exploration of the process in a wide
variety of situations the major topics are the design of incentives for communicating
information the uses of third parties the role of fairness arguments in bargaining
the analysis of trade offs the effects of cognitive biases the dangers of escalation
and the dynamics of coalition formation the book has been carefully designed and
edited to provide a challenging but accessible source of guidance and understanding
for readers familiar with introductory theory who wish to deepen their knowledge and
to grasp ideas that relate more closely to the real and complicated situations in
which most negotiations are conducted book jacket

Human-Centric Decision and Negotiation Support for
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Societal Transitions 2014-06-02

this authoritative and comprehensive collection presents outstanding research on
negotiation and conflict resolution that views negotiation as a multi party decision
making process negotiation and conflict resolution are conceptualised as a decision
making activity where the individual perceptions of each party and the interactive
dynamics of multiple parties are critical elements

Negotiation and Foreign Policy Decision Making
2014-05-21

how people negotiate brings together a set of negotiation stories accompanied by an
integrative overview this volume provides cases and theoretical elaboration and
includes a comprehensive overview of research on negotiation some negotiation stories
are exotic and strange they come from a large number of countries ranging from china
to african countries to the ancient middle east others are drawn from western
settings such as france germany and usa the negotiations described take various forms
negotiating with oneself negotiating one s own way through bicycle traffic or animals
appearing to negotiate with each other the stories begin with abraham negotiating
with the lord about the fate of sodom the first ever recorded account of negotiations
the negotiations in this volume present something new and unusual they are catchy
intriguing exciting intellectually challenging and original they give us a new
perspective on negotiating tell us something about the world we live in and by means
of a worthwhile detour they teach us about ourselves
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Strategic Facilitation of Complex Decision-Making 2007

almost everything in life is negotiable whether we re children trying to stay up past
our bedtimes employees who want some time off or a raise or friends trying to decide
where to go for dinner we use negotiation to get what we want but negotiation doesn t
have to be an i1 win and you lose proposition in win positive negotiating and decision
making for the real world readers will learn the four steps to make sure that
everybody wins the everybody wins method of negotiation is 1 wait 2 identify 3
negotiate 4 settle on an agreement once you master these steps you 11 have the power
to negotiate better relationships getting into better schools and jobs higher income
improved self image helping others get more of what they want negotiation is a core
element of human interaction from the bedroom to the board room the principles of
negotiation are at the foundation of our society are you ready to learn how to win
let s go

Group Decision and Negotiation 2007 1991

part of the research on managing groups and teams series this title examines the
particular challenges opportunities and dynamics that confront groups engaged in
negotiation it is of interest to readers and scholars from management psychology
sociology communications law political science and public policy

Negotiation Analysis 2005

every day thousands of decisions are made by all kinds of committees parliaments
councils and boards by a yes no voting process sometimes a committee can only accept
or reject the proposals submitted to it for a decision on other occasions committee
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members have the possibility of modifying the proposal and bargaining an agreement
prior to the vote in either case what rule should be used if each member acts on
behalf of a different sized group it seems intuitively clear that if the groups are
of different sizes then a symmetric rule e g the simple majority or unanimity is not
suitable the question then arises of what voting rule should be used voting and
collective decision making addresses this and other issues through a study of the
theory of bargaining and voting power showing how it applies to real decision making
contexts

Negotiation, Decision Making and Conflict Management
2012-12-06

scholars of dispute resolution and organizations at northwestern university draw on
their ten years of research to extend earlier studies of the role of cognition in
negotiation they emphasize the importance of concentrating on the opponents judgement
of their options and strategies annotation copyrighted by book news inc portland or

How People Negotiate 2023-03-14

Win! 2011-06-09
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Negotiation in Groups 2008-09-11

Voting and Collective Decision—-Making 1983

Aspiration Levels in Bargaining and Economic Decision
Making 2010

The Truth about Better Decision-making 1991

Cognition and Rationality in Negotiation
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